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Victoria Bateman, the principal and owner of country lane realty, brings over
three decades of experience living and working in this area, resulting in an
extensive and intimate understanding of the region.

At country lane realty, you'll have the advantage of dealing exclusively with
Victoria, who possesses in-depth knowledge of your property and its selling
progress.

Available from 7 am to 9 pm, seven days a week, victoria is dedicated to
answering all your questions promptly and finding a time to work together on
your property journey.

Victoria was proudly voted agent of the year 2022, suburb winner, lowood
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Victoria Bateman
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Note: This is only a high level overview of a buy-side process. For more detailed steps,

please call, email, or schedule an appointment.
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FIND AGENT FINANCIALS
Get your finances in order,
get a credit check, and get

pre-approved for a
mortgage 

SEARCH

OFFERINSPECTION

Connect with an agent that
you like and feel
comfortable with

Based on your criteria, your
real estate agent will find

your perfect home at your
ideal price!

Schedule a
professional home
inspection (see our
trusted vendors list)

Make  an offer for the  home
that suits your needs and
lifestyle best. Prepare for

negotiations.

APPRAISAL
Schedule a professional

appraisal (see our
trusted vendors list)

SCHEDULE MOVE
Schedule your move date

and schedule movers,
trucks, vans, etc.

CLOSING
Get your keys and
celebrate... You're

home!
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REAL ESTATE AGENT

Agent Name
(123 456-7890

AGENT@JCREALTY.COM

Victoria Bateman
REAL ESTATE AGENT

0455 156 771
SALES@COUNTRYLANEREALTY.COM.AU



OFFER

CONTINGENCY

An offer is a preliminary agreement to purchase a
home, and is set between a buyer and a seller. 

A contingency related to a property is when the
preliminary offer is accepted, pending certain
conditions set out by the seller. 

CLOSING COST

The closing cost is the amount that is paid, in
addition to the sale price. This  can include: taxes,
insurance and lender expenses.

ESCROW

The balance of funds that are set aside into a
trust account to show the buyer is serious about
the purchase. 

HOME INSPECTION

A home inspection is an official review of the real
estate asset's current condition. They will help to
determine if there is any work needed to be done
to the property to bring it to normal working
order. 

TITLE SEARCH

APPRAISAL

DISCLOSURES

CLOSING

PRE-APPROVAL

A title search will confirm that the property that is
being sold belongs to the seller and that there are
no discrepancies.

An appraisal is the value that is assigned to the
real estate asset based on an assessment of the
asset, neighborhood, market condition, and
more. 

The disclosures related to a property will include
everything that the sellers know about the
property, including any areas that need repairs. 

The closing part of the real estate sale is when
money and property are exchanged and title
officially changes ownership.

A pre-approval is the first step to obtaining a
mortgage to purchase your  home. The banker will
perform an analysis on your income, debt, and
credit-worthiness. You will need one in order to be
ready to put an offer on a house.  

real estate
T E R M S  T O  K N O W



F I N D  Y O U R  P E R F E C T  A G E N T

F I N A N C I A L S

T O U R  Y O U R  F A V O R I T E  H O M E S

M A K E  A N  O F F E R  &  N E G O T I A T E

I N S P E C T I O N

A P P R A I S A L  &  L O A N  A P P R O V A L

C L O S I N G

S C H E D U L E  Y O U R  M O V E
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PREPARING 
to buy
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INDUSTRY KNOWLEDGE

SMART NEGOTIATING

PROFESSIONAL EXPERIENCE

CUSTOMER SERVICE

Licensed real estate agents have access to many resources that are not readily available to the public.
They can help you find the best homes, negotiate the right price, and guide you through the due
diligence of purchasing a home.

With an agent's experience and expertise, you can not only find the best home to suit your needs and
lifestyle, but you can also negotiate the best price based on current market values.

Licensed real estate agents are provided with annual training and compliance to ensure that they are
up to date on any changes in legal or administrative paperwork. That means the home buying process
is easier and more fluid with an agent in your corner.

 A real estate agent specializes in helping clients achieve one of the biggest goals of their lives. An agent works
FOR YOU. They are dedicated to guiding you along the process and answering any questions that arise. Our
biggest goal for you as a buyer is helping you find the best home at the best price, then making the purchasing
process as easy as possible. We succeed when you are confident and stress-free throughout the home buying
process!

A real estate agent is a huge asset to you as you navigate the home buying
process. This is one of the BIGGEST decisions of your life. A skilled professional
will help guide you through the process and fluidly conduct home
searches/tours, negotiations, and transactions. An agent works with your best
interest in mind, so you want to find someone you not only trust but who can
lead the home buying process knowledgeably and with great diligence.

FINDING
THE

perfect agent



It is commonly recommended that you stay within  a budget
of 3-5 times your annual income when purchasing a new
home. 

When determining your mortgage budget, don't forget other
factors like: down payment, legal fees, taxes, home
inspection costs, appraiser costs, and renovation costs. 

WHAT'S YOUR BUDGET?

A 20% down payment is the most common - but it's not your
only option! We recommend exploring your options before
making a final decision. It's a good idea to discuss your
financial position with your banker to determine what works
best for you and your financial standing.

HOW MUCH SHOULD YOUR
DOWN PAYMENT BE?  

02Financials



Your banker will likely perform a credit check prior to
approving a mortgage and determining your interest rate.
They are usually looking for a score of 620 or above. The
better your score, the lower the interest rate  on your
mortgage. 

CREDIT SCORE CHECK

Obtaining a pre-approval on your mortgage isn't always required,
but it is highly recommended. It will help you in numerous ways. 

First, it will help you determine your budget and stay within your
means. Second, it shows the seller that you are serious about
purchasing a home and that you have the funds necessary to
complete the purchase. And finally, if you submit a pre-approval
letter with your offer, it can put you ahead of other offers who
aren't pre-approved.

Although you are pre-approved for a loan, it doesn't mean you'll be
guaranteed this amount in your final mortgage. You will still have to
be approved for a mortgage after submitting an offer.

IMPORTANT: It is best not to make any significant purchases or alter
your credit score in any way during this time.

PRE-APPROVAL

02Financials



your new homeFINDING



03touring homes

Once you find a house you love, you
can make an official offer to the seller. 

Take photos and/or videos as you view an open house. This will help you remember the
layout and the feel of each home. 

Pay attention to fixed property features: neighborhood, lot size, orientation of the home,
etc. Try not to fixate on changeable features, like the wall colors or furniture. 

Take note of small details like the light switches, water features, and appliances. Make sure
everything works as intended.

Make lists: must haves, wants, and don't cares. As you view homes, make sure you're
checking the most important boxes.

 

HOME SEARCHING TIPS
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Be prepared to receive a counter-offer, and don't be
afraid to negotiate for your purchase. Be sure to
know what you are buying and ensure that you feel
the price is fair at the end of the day. Real estate
agents are pros at valuing a property, and he or she
will help guide you through the process with ease!

Once you find a house you love, you can make
an official offer to the seller. 

It's okay to make an offer below the listed price.
Sellers often price higher than they would be
willing to sell for to leave space for negotiations.  

YOUR OFFERmaking

THE SALEnegotiating



It is EXTREMELY important that you allow for an inspection to be completed prior to
closing on your new home. You need to know as much about your home as possible.
This can also help you with valuing the home and deciding how much it is worth to
you as an incoming homeowner. 

Your home inspector will provide you and your real estate agent with a report of
their findings. This will often include photos and a description of each item listed
in the report. If you'd like more information, you can always request a phone
conference or meeting with the inspector to better understand their findings. 

Once the inspection is complete, you can then discuss and negotiate with the
seller any final points. 

05inspectionTHE HOME

If any serious problems or issues are revealed during the inspection, you always
have the option to back out of the agreement or use it as leverage during
negotiations. For instance, you could include contingencies with your offer to
fix/repair something found during the inspection.

The benefit of using a real estate agent is that he or she can guide you through
this process with experience and expertise in relation to the current market and
local laws, standards, and regulations.
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Your income 
Credit check 
Employment status 

Your lender will review any and all financial related forms and
information prior to granting the loan. 

They will review details like: 

 Appraisal 
 Property title search 

Two checks you should run prior to finalizing the
purchase of your new home are:

1.
2.

Your banker will also request a formal appraisal of the
home prior to issuing your loan. 

Also, don't forget to organize home insurance for your
new property! 

06loan approvalAPPRAISAL &



closing
& MOVING



Make a moving plan. Hire movers, reserve trucks/vans, organize storage units, etc.

If your boxes will not be provided, remember to find moving boxes. There are services that
offer plastic, reusable boxes/bins, you can purchase high quality moving boxes from
services or shipping stores, or you can even sometimes find free boxes at local shops and
stores.

Renovators/ contractors should be scheduled in advance if they will be required. These
professionals often have lengthy wait lists, and you want to be able to get them in and out
of your new home on time.

Remember you will need to organize all utilities for the home, as well. (Don't forget cable,
satellites, wifi, etc.!)

Cleaners should also be scheduled in advance. You'll want to have the cleaners in and out of
your home before you start moving boxes in. They'll have better access for cleaning, and
you'll have more space for moving.

Obtain all move out details, especially if you were renting your previous residence. Make
sure you have everything taken care of well in advance of your move. 

Moving can be a hectic time. Not to mention, you're also making HUGE financial investment
that may change a few of your routines and plans.

In this midst of all this, it can be so easy to forget things as you get closer to moving house and
reorganizing your life.

Here is a list of just a few things that you may want to keep in mind for planning and scheduling
a successful move:

07scheduleYOUR MOVE



Re-key all the locks
Change the garage door code
Change any alarm system codes

Closing is the final step for you to become the legal owner of your home. You will
take a final walk-through just before closing to ensure that all negotiations  and
contingencies have been fulfilled and that everything is in working order. 

The closing process itself requires a lot of paperwork and patience. Be prepared with
your government issued photo ID, down payment in the form of a cashier's check,
and any other documents required by the title company or loan officer. Your real
estate agent can help you prepare for this, as well.

Once the closing is over, you'll want to:

08closing DAY

Congratulations on your new home!
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